FINANCIAL TIMES

MONDAY AUGUST 14 2006

Top hedge fund looks to expand

traditional business
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One of the world's
biggest hedge funds, is
making a big push into
traditional asset man-
agement to diversify its
customer base - part
of a growing trend
towards the conver-
gence of hedge funds
with traditional money
management.

D.E. Shaw is expected
to announce today the
launch of a new product
aimed at institutional
investors who want
conventional money
management, but with
the ability to sell short
up to a certain level.

Trey Beck, who is
in charge of developing
the institutional busi-
ness for D.E. Shaw,
said the group, which
manages $23bn in hedge
fund strategies, had
only about $300m in
traditional asset man-
agement but planned to
increase this substan-
tially and had just won
three new mandates.

"We are in the [tradi-
tional] business to man-
age tens of billions of
dollars, and I can envis-
age a time when D.E.
Shaw will have tradi-
tional asset manage-

ment funds in excess of
the hedge fund busi-
ness," he said.

"In ten years' time
it will be less important
whether you are a
hedge fund or a tradi-
tional manager, but
whether you can gener-
ate alpha [above-bench-
mark returns]", he said.

Traditional manage-
ment usually follows
long-only investing
strategies, and does not
charge the 20 per cent
performance fee that
hedge funds do.

The traditional asset
management arm, called
D.E. Shaw Investment
Management (Desim),
has been operating
for five years and
has just begun a mar-
keting push. Institu-
tional investors such as
pension funds and
endowments usually
require a five-year track
record before they
invest.

Mr Beck said Desim
was now on the list
of approved money
managers at six institu-
tional consultants.

This was important
because 60 to 80 per
cent of institutional
money was channelled
through consultants.



This reprint is provided for the reader’s information only. The D. E. Shaw group does not endorse the infor-
mation, beliefs, and/or opinions discussed and makes no representation as to their accuracy or adequacy.
The reader should not rely on such information for any purpose. Please note the date of the article
set forth on the first page of the article, as the information contained in the article has not
been updated for any information in the article that might have changed.

This reprint does not constitute the provision of investment advice. In addition, it does not convey
an offer of any type and is not intended to be, and should not be construed as, an offer to sell, or
the solicitation of an offer to buy, any securities or other financial products.

Past performance is not indicative of future results. Any performance-related statements contained in this
article should not be relied upon as representations or indications of future performance or of
performance since the period covered by the article, which performance may have varied, and in
the future may vary, materially from that discussed in the article.

Any results described for particular strategies do not necessarily reflect the performance of actual
portfolios or funds managed by the D. E. Shaw group. Such portfolios or funds typically combine
multiple strategies, so actual portfolio or fund performance may differ materially from any individual
strategy performance figure. No assurances can be made that any aims, assumptions, expectations,
strategies, and/or goals described in this article were or will be realized or that the activities
described did or will continue at all or in the same manner as they were conducted during the
period covered by the article.

No representation is made that any indices and/or risk measures described in this article are
complete or adequate or that they would be useful in successfully identifying and/or evaluating
investments or constructing a profitable portfolio. Any returns cited in this article assume that
investors have made no withdrawals of earnings and use alternative resources to pay any
income-related taxes.

Broker-dealer activities of the D. E. Shaw group are conducted in the United States through
D. E. Shaw Securities, L.L.C. or D. E. Shaw Valence, L.L.C., which are registered as broker-dealers
with the United States Securities and Exchange Commission and are members of the National
Association of Securities Dealers, Inc. D. E. Shaw & Co., L.P.; D. E. Shaw & Co., L.L.C;
D. E. Shaw Investment Management, L.L.C.; and Laminar Direct Capital GP, Inc. are registered
as investment advisers with the United States Securities and Exchange Commission and conduct
investment advisory activities.
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